OBJECTION HANDLING

Objections are

Opportunities!

by
Premraj jaiswal




Objection is not a obstacles it's an opportunity
to convert your prospect in to Business partner
or Distributer
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OBJECTION HANDLING TECHNIC

1- Listen to the entire question or ob'!ection.
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2- Confirm that you heard what they were trying to say.
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3-Validate the question or objection
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4-Handle the objection by listening carefully
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Remember that you can’t say the right thing to the wrong person!
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